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Eioaywyr - 216X 01 TNC Epyaaiag

Ta KOWWVIKA PECA KATAAAPRAVOLV OAOEVA KAl LEYAAVTEPO KOUUATL TNG KABNUEPIVOTNTACG 1ag, TOOO o€
MPOOWTIKO eminedo 000 Kal KATAVAAWTIKO. AVTO 6lvel To Evavopa OTIC EMIXEIPT|OELS VA EKIETAAAEVTOVV
EUTOPIKA AVTEC TIG MoALOIACTATES MAATPOPHES, WOTE VA SlEVPUVOUV TOU TTEAATOAOYLO TOUG KAl SUVNTIKA
va QUENOCOLV Ta KEPON TOUG. ZKOTOC TNE apovoag epyaciac anoteAel va HEAETNOEL TO PALVOUEVO TWV
KOWWVIKWYV HECWV WC ERTIOPIKO £PYAAELO KAl EQYAAEID NAPKETIVYK V1A TIG ETUXEIPT)OELC.

Z1oxou
e Tlapovolaon oTPATNYIKWY TAEOVEKTNUATWY TIOU UMOPOVV VA ATMOKOUICOUV 01 ETIXEIPT|OELC ATIO TNV
EKIETAANEVON TWV KOWWVIKWV OIKTUWV
e [lapaBeom TwWV AOYWYV TIOV ATIOTPEMOUV TO KOWVWVIKO EUTIOPLIO ATO TNV MAT)PN KAl KABOALKT) TOU
vloBeTNOoN
e Evtomouoc Tou Babuov 0ToV OTolo 0 XPToN TWV KOWWVIKWY HECWV EMNPEAlEl TNV PoBeon
ayopag TWV XPNOTWV Kal dnuiovpyel KatavaAwTKES emibuuled




HAektpovikd Epndpio

To HAEKTPOVIKO eamopto optdeTatl wg n dtadikacia ayopag, MWANoNG, HETAPOPAC T) AVTAAAAYTG TPOLOVTWY,
UTINPECLWV T KAl TIAT|POQOPLWV PECW UMOAOYIOTIKWV SIKTLVWYV, ONw¢ To dradiktuo. (Barroso et al., 2019)

OpeAn: [TpoxAnoelc:

Evehi&la e [loAuvdanavn dtadikaoctia
AlEVPLVOT KOWVOU e Aeflomteg - Texvoyvwola
XapnAotepa €€oda e  DopoAoyKA KaBeOoTWTA OE
TaxUTtePES OCLUVAANAYEC maykoouo eninedo
[TpooBaomn og VEES AYOPEQ e EAAEWYN EUMIOTOOVVNC TWV
BeAtiwon emkowvwviag KATAVOAWTWV
AVTAYWVIOTIKO TAEOVEK TN A

(Barroso et al,, 2019 & Grandon and
Pearson, 2004) (Barroso et al,, 2019)




Locus of ectivity shifts
from the deskiop to the Web
Technical
Consumers Locus of valise
production shifts from
the firm to the consumer
Social

(Berthon et al., 2012)




Koivwvikd Epndpio

To KOWWVIKO EUMOPLO ATTOTEAET 11a €€EALEN TOL NAEKTPOVIKOU elTtopiov ov xapakInpidetal anod v
OLVOEDT) TWV KOWWVIKWYV OIKTUWYV PE TIC MAATPOPUEG NAEKTPOVIKOU EUTOPLOV, XPTCIHOTOIWVTAG
TexvoAloyieg web 2.0. (Hajli and Sims, 2015 & Alotaibi et al., 2019)

Emxelpnoelg: KatavaAwTeg:

ANNAenidpaon pe Toug XpNoTeQ
[TpowBnomn mMpolovIwv
Alevpuvon MeAATOAOYIOU
TTapaywyr mePLEXOUEVOY

Yuvepyaoia jpe toug
KATAVOAWTEQ

Katavonon avaykwv

AVATITUEN ATOTEAEOUATIKOTEPNC
OTPATNYIKNG

e EMKOWWVNON TWV MPOCWIIKWV
TOUG EUTIEIPLWV
AVTOAAQYT) TANPOPOPLWV
AN\NAeT{dpaomn e aAAoug
XPTOTEQ

e Kpitikecg

(Hajli and Sims, 2015 & Alotaibi et al., 2019 &
Baghdadi, 2013 & Kim and Noh, 2012 &
Liébana-Cabanillas et al., 2018)




And to lNapabdooiakd ato Yn@iako MapkeTivyk

To mapadoolako PAPKETIVYK oplZeTal we n TavTion Kal IKavoroinon Twv avipwnwv Katl TNG Kowwviac pe
evav emkepdN TPOTO Kal anoteAel pia avtaAAayn HeTa) KATavaAwTwV KAl ETALPELWV OTNV ayopd, Orou
povadeg mapdyouv agia yla toug nmeAdteg toug. (Garcia et al,, 2019)

+

[Taykoouiomnoinon/Texvoloyikr) eEEAEN/WYNP1aKOC PETAOXNIATIONOG/AtadikTuo

Unelako MAapKeTvyK




Pneiakd Mdpketivyk

To YNELaKO PAPKETIVYK 0pideTal we eva CUVOAO 6PACTNEIOTITWYV TNG AYOPAC, TTOU XPNOOTIOEL HECA TTOU
Baoti¢ovTtal oTn XpTon Tov dladlkTUOU, OTIWGE TA I0TOAOYLQ, 01 I0TOCEAIOEC, TO NAEKTPOVIKO TAXVOPOUELD T
Ta KOWwviKa dlktua. (Carpio et al., 2020)

ZT0X0G: Anuloupyia Aeong emKovwviac Kat aAANAeidpaong e Tov MeAdTN, WoTe 0 TTEAGTNC Va Viweel
NMwc¢ Tavutidetal pe v etapeia xat to brand. (Garcia et al., 2019)

OwéAn:

Meiwon K6oToue MPooeyylong Tov MEAATN

BeAtlwon ¢ anodoong e emxeipnonc

Evioxuon ¢ ouvoeong Je TIG opades eVOlAPEPOVIWV

Al0Tr)pNoN TWV MEAATWV

AVTaywvioTikOTnTA

Branding (Carpio et al., 2020 & Garcia et al,, 2019 & Dethine et al., 2020 & Wang, 2020)




Koivwvikrj AiIktuwaon

O110T00eAIdEC KOWWVIKNC SIKTVWONC Bacidovtal oe TEXVOAOYIEC TANPOPOPLWYV KAl ETUKOIVWVIWY,
ETUTPEMOVTAC 0TA ATOPA Va ONUIOVPYTICOLV eva ONUOACL0 1) NL-ONIOC10 TPOPIA, OTIOV UTTOPOVV va
oLVOEBOULV e AAAOUG XP1)0TEG. O1 MAATPOPUES AUTEC SNULOVPYNOAV ETOL VEEG CUPUETOXIKEG SUVATOTNTEG
EVW TIAPAAANAQ ETUTPETOLV 1) ONUIoVPYLA KAl TNV AVTAAAQYT) TTEPLEXOIEVOU TIOU MAPAYETAL A0 TOUC
xpnoTeq. (Scuotto et al., 2017)

Meplkeg amno TIC MAEOV YVWOTEC 10TO0EAIOEC KOWVWVIKTC SIKTLUWONG aroteAoLV: To Facebook, To YouTube,
1o Instagram, To Pinterest, to LinkedIn, to Twitter x.a. ue 81apopeTIKT) XP1)0T TO KabBeva.




Ta o dnuoglAn Kowvwvika Meoa (2020)

3000

2000

1000

Facebook Youtube  WhatsApp  Facebook WeChat Instagram TikTok
Messenger

(statista)




Facebook

ANPOPIAEGTEPO KOWVWVIKO HEGO
ue 1.8 nepinov droekatoupvpla
EVEPYOUC XPNOTEC Kabnuepva

IMoAvdudactarto diktvo nov
MPOCPEPEL HLVATOTNTA CUVOEON,
PoOWHBNONG Kal ayopwv

Acpalég nepiBailov yia
ayopanwAnoieg

Avtidpaceig mov SuvnTikd
UTOPOUV Va EMNPEACOUVV TIC
TPOTIUNOEIC TWV XPNOTWV

Instagram

EpyalAeio Branding nov Baocidetat
oTn dnuocievon eWTO-OMTIKOU
TEPLEXOIEVOU

TTapoOAo oV €XE1 ALYyOTEPOUG
XPMNOTEC PALVETAL WG EXELKATA
58 popeG peyalvtepn
aAAnAenidpaon pe ta brands

HAwkia Xpnotwv Kiveital Katd
62.7% PeTALL TWV 18-34 eTWV

XapaxInploTiKa EPapHoynig:
¢IATpa, instagrammers, 0TOXeELON
owoToL kKowov, word of mouth

(Liébana-Cabanillas and Alonso-Dos-Santos, 2017 & Singh and Singh, 2018 & Hamdan et al., 2019 & Bhattacharyya
and Bose, 2020 & Alotaibi et al., 2019 & Rizki Mulyani et al., 2019 & Latiff and Safiee, 2015)



Social Media Marketing

To Social Media Marketing anoTteAet pia pop@r) 61ad1KTUAKOV HAPKETIVYK OV XPTOLIOTOEL S1APOpPEC
MAATPOPHUES KOWVWVIKWYV HECWY, UE OTOXO VA ETMMTEUXBOVV CUYKEKPIIEVOL OTOXOl LAPKETIVYK KAl
dtapnuong. (Singh and Singh, 2018)

[TeptAapBavel T dnulovpyia kal dSnuocievon mepIEXoIEVOL, PWTOYPAPLWV Kal BIVTEDO 0TA KOWVWVIKA
SiKTULQ, Yo Adyoug mpowdnone ayabwv kal vrinpeotwv. (Carpio et al., 2020)

O1 S1APOPEC TEXVIKEG PAPKETIVYK TOU XPTOLIOTIOIOVVTAL ATTO TIC ETUXEIPNOELG ETUKEVTIPWVOVTAL 0N
OTOXEVOT) TOU OCWOTOV KOWOU, 0TIC HpACTNPLOTNTEG OV APOPOVV TNV ETIKOVWVIA KAl TNV AAANAETIOpaon
1€ TOUC MEAATEC KAl Ie AAAEC ETIXEPNOELS Kal To NAekTpoviko word of mouth. O poAog tou Social Media
Marketing elval va xtioel eva brand xat va ennpeacel TNV ano@acn ayopds TwV KATAVAAWTWYV TIPOC
o@elo¢ NG emxeipnong. (Singh and Singh, 2018)




Influencer Marketing

To influencer marketing exet yivel gia ano Ti¢ MeEPIO0OTEPO TAXVPPUBUNG AVATTUENG TACELS, OGOV apopad
TNV EMKOVWVIA € TOUC KATAVAAWTES, EVW TTAPAAANAQ 0 Ap1BIOC KAUMAVIWY KAl ONJIOCIEVCEWV
avanTUOOETAL OCNUAVTIKA XPOVO 1€ TO XpOVo. AVTO eNNPEAlel TN AelToupyia OAOKANPWV BlounXaviwy Kat
amoTeAEl ONUAVTIKO 0TOIXEl0 ETTUXIAC YO APKETEC ATIO AUTEC. ZVUPWVA JUE EPEVVEC, TO 80% TwWV
KATAVOAWTWV Ba AdBouv urt oy eva brand Baocel Twv npotacewv ano evav influencer. (Wielki, 2020)

H oAo kat av€avouevn onuacia Twv ynelakwyv influencer emBeBaiwvetal emiong kKat ano TG
ETUXELPT)OELG, OL OTMOIEC AVEAVOUV TOUG MPOUTIOAOYIOUOUC TOUG Y VA TOUC EMEVOVOOVV O€ AUTH TN LoPeN
napxeTvyk. Ta TeAevtaia Xpovia, OAO KAl TEPLOCOTEPES ETUXELPT)OELC ETMAEYOUV VA XPNOLHLOTIO|00VV
influencers yia T1¢ 6pacTNEIOTNTEC PAPKETIVYK Toug. (Wielki, 2020)




IIIIIIIIIIIIIIIIIIII

(Wielki, 2020)




H onupacgia twv HIKpoPeTaiwv eniX EIPHOEWV

O1 pIKpoueoaieg EMXEPNOELS avayvwpidovtal we EMXEPNOIAKES LOPPES PE Povadlka yvwpiopata, mou
KaBoplZovtal ano Ta CLPEPUT) XAPAKTNPLOTIKA TOU 100K TN 1) Ao TO peyebog Kal To 0Tadlo avamntuéng
¢ emuxelpnong. (Gilmore et al., 2001)

O1 opyaviouol avtol cuvnBwe XapaxTnelZovTal ano avenapkeic mopoug, EAAEIPN EEEIOTKEVIEVWV
YVWOEWV 1) tieploplopevn enintwon otnv ayopd. (Gilmore et al., 2001)

Ot ukpoueoateg emxelprjoelc naidouvv MoAL oNEAVTIKO POAO OTNV MAYKOOHLA OlKOVOouia Kadbwg:

Ennpeddouv BeTIKA TN B€oToN VEWV BE0EWV €pyaciag xat n dnuovpyia mAovTou

ZUVELOPEPOVV OTNV OLKOVOULKT) AVATITUEN Kal TNV Kawvotouia

ZUPBAAAOLV OTNV TTAPAYWYT) E0006WV GTOUG O AdVVAUOUG TOUELG

ZUVTEAOVV 0N PElWOoN TNG CUYKEVTPWONG TNC OIKOVOUIKNG OUVAUNG Kat oTnv avEnon tou AEIT
AnutoupyoLv pia o 6lkain xat Bluwotun avantuén (Scuotto et al., 2017 & Barroso et al., 2019 & Carpio
et al,, 2020)




OwéAn via ug emxeiprioeig (1)

Yoo tnplEn nwANcEwWvV ZUvOEON NE TOV TEAATN
e TIapoxT) MANPOPOPLWV OXETIKA UE TA AMNNAei&paon pe Ti¢ opddeg
TAPEXOUEVA TIPOIOVTA 1) UTINPETIEQ EVOLAPEPOVTWV
e Anuoolevon eEUNoOPELUATOC EpyaAeio ouvepyaoiag
e Tlapovciaon ekOVag TNG erxeipnong Ikavormoinon avaykwyv TwV KAaTAVaAWTWV
e Epyaleio emnpeacuov yia toug ATIEIKOVION TNG emXelpnong we
KATAVAAWTEG MEPLOCOTEPO TPOCITNG KAl PIAIKTIC

e EVNUEPWTIKO HECO OXETIKA HE MevpLVOT eAaToAoyiov
EMEPXOUEVEC OPACTNPLOTNTES

ANp1 avatpoPodoTnong

e EpyaAeio mpowBNnong

(Chatterjee and Kumar Kar, 2020 & Carpio et al., 2020

(Carpio et al,, 2020 & Lindsey-Mullikin and Borin, & Kaleka and Morgan, 2019 & Khrais, 2020 & Zuhdi et
2017 & Hamdan et al., 2019 & Baghdadi, 2013) al., 2019)




OpéAn yia T emixeiprioeig (2]

Anpovpyia KOwotTntTwv Av&Enon ¢ EpnAoxkng

MeyaAvutepn aAANAemidpaon petagu e  JU{NTNOM HE TOUC KATAVAAWTEQ
brand-neAatwv aAAG KAl TwWV MEAATWV

LETAEY TOUG e Juvepyaotia

ANH0VPYIA TOTATNTAC e  AUENOoM TOL EVOLAPEPOVTOC ATO TOUC
KATAVAAWTEG

KOWWVIKT) UTIOOTT)PLEN
e EXUETAAAELON TIEPLEXOUEVOU IOV

Enmnpeacuog MAPAYETAL ATO TOUC XPTOTEQ

Zuvepyaotia e Prosumers

Por) MAnpopoplwv

(Scuotto et al,, 2017 & Latiff and Safiee, 2015 & Wang (Scuotto et al., 2017)
and Zhang, 2012 & Yahia et al,, 2018 & Liang et al,,
2011)




Avatpowodoton -
E€atopikevon

ZXOANA KAl KPLTIKEC

[TpOOWTIKEG eumelpleq

Por) MANpopoplwv yla v
emxeipnon

[TeplooOTEPO IKAVOTIOINTIKA
npolovta

E€atonikevon

Avatpopodotnon

(Hajli and Sims, 2015 & Chatterjee and
Kumar Kar, 2020 & Carpio et al.,, 2020)

OwéAn yia tig emixeiprioeig (3)

Kawotopia

Yuvepyaoia
Avatpopodotnon

MelwpEeVo KOOTOG £pEVVAC
KAl avATTuENG

XaunAo enevouTIKO PlOKO

TaxvTepn eloodog oV
ayopd

Kawotoua npoiovta

(Scuotto et al., 2017)

Branding

Anuioupyla elkovag e
emxelpnong

KaAAlEPYELD KOWWVIKWV
OXEOEWV

Kataokeun enayyeAlaTiKng
dnuoototntag

Evioxvon g entyvwong

TomoBetnon

(Gandini, 2016 & Michaelidou et al.,
2011 & Latiff and Safiee, 2015)



[poKARQOEIC

H 81a81KTUaKT) EUMIOTOCUVT) ANOTEAEL TNV MPOTIINOM 114G CUYKEKPIIEVNC LOVAdAC, TAATPOPIAC T
10T00EAIOAC Y1la TNV PayuatTonoinon S1adlk TUaKWV GUVAAAAYWYV T) TNV AVTANOT) MTANPOPOPLWV. H EAAetyn
SladIKTVAKNC EPMIOTOOVUVNG EXEL TN SUVATOTNTA VA AMOTPEWPEL TIG EMXEIPT)OELC ATIO TO VA AVAYVWPIooUV
TNV OIKOVOULKT) TOUG SUVAULKT) KAl EMOUEVWG VA UN PLLWOOLV JeYAAn avantuén. Emopevwe, etval
ECALPETIKA ONUAVTIKO V1A TIC EMIXEIPT|OELS VA EUTNVEOUV EUTIIOTOOVVT) 0TOUG O1AOIKTUAKOUS KATAVAAWTEG.
(Yoon, 2002 & Kim and Noh, 2012)

Ol mapayovTeg ov eMNPEAOLV TNV EUMIOTOOVUVT] TWV KATAVAAWTWY O€ [1a EMIXElpNoN cuvowilovTal
OTOUC TTAPAKATW:

[Tponyouuevn eunelpia Tov KATAVAAWTT) IE Mapouola TEXVOAOYLa

ANPOTIKOTNTA KAl e1un TN¢ emxeipnong

Meyebog e emxeipnong

[ToldTNTa TWV MANPOPOPLWYV TIOU TTAPEXOVTAL AMO TNV £MUXelpnon o€ SladKTVAKO eminedo
AnoteAeopatikotnta emkowwviag (Kim and Noh, 2012 & Alotaibi et al., 2019)




0 p6Aog twv Like

To like anoteAel eva MOAU SNIOPIAEC XAPAKTNPLOTIKO Tou facebook, ov emTpemnel 0TOUG XPTOTEG Va
ETUKOLVWVOUV L€ TO TATNUA £VOC KOLUMOV. Elval évag and Toug TaxXVTEPOUGS Kal EVKOAOTEPOUG TPOTOUS
ATMOKPIONG 0TA KOWWVIKA SIKTUA KAl Xpnolaonoleltal Kabnuepva yupw oTic 4.5 Sloekatoupupla Qpopeg.
(Sumner et al,, 2018)

XapaxTNELOTIKA:

AlaTNPEOVV TNV KOWVWVLKT] EUTMAOK)

AeIXVOULV TIPOTIUNOELC KAl EVOLAPEPOVTA TWV XPNOTWV

ALEUKOAUVOUV TN S1ampoowikT) AAANAETIIOpAON TWV XPNOTWV e dAAoLCg XprjoTed 1) brands
Evioxvouv 1o word of mouth

MeTtpialouv 10 plOKO EMAOVTC

Eumnveouv egmoTtoouvn Katl JELwWVouV TNV aBepatotnta

(Gerlitz and Helmond, 2013 & Sumner et al., 2018 & Larsson, 2018 & Lee et al,, 2015 & Huang and Benyoucef,
2015 & Gongalves Curty and Zhang, 2013)




Kolvwvikd 6iktua Kal KatavaAwTIgHOG

O KaTavaAWTIOPOG/VAIONOC XapakTnpldetal ano TNV ayopd, anoktnon Kat enide§n ayabwv xal anoteAet
TOV KUPLO TPOTIO OV 01 AvBpwTttol dltaxwpidovtal HeTag Toug Kal SnNUovpyouV HOVAOIKEC TAVTOTNTEC.
(Marroncelli and Braithwaite, 2020)

Yrndpxel pia agloonueiwta BTk oUVOEOT HETALY TNS AVAKAAVYNC VEWV TACEWV Kat Tou browsing
MpolovTwy, n omola urnopet va dikatoAoynBet arod v cuvexr) avavewon TwV MPOLOVIWYV 0TA KOWWVIKA
SixkTua mov pmnopet va npaypatomnoinBet xwpig 1diaitepn mpoomndbela. AKOUA Ta 6XOAA A0 TOUC XPNOTEC
KAl 01 S1ad1IKTVAKEC OLINTNOELG UMOPOVV VA EMNPEACOVV TNV AVAKAAVYPT) VEWV TACEWV ATO XPT|OTEC OTA
Kowwvika diktua. (Mikalef et al., 2013)




2KOMO¢ Kal gToX 0l TNG £peuvag

ZKOTOG NG Mapovoac HEAETNC anoTeAEL 1) Slepelvnon TOU PAVOIEVOU TWV KOWVWVIKWYV SIKTVWV 000V
apopa oTo BaBuo Mov eMNPEAOLV TNV MPOBEOTN AYOPAG TOU XPT)OTN KAl dNUIOVPYOUV KATAVAAWTIKES
ermbuvuiec. EpguvnTIKA €pWINIATA TIOV TTPOEKVPAV:

1. Houxvotmnta emiokeyng oTa KOWVWVIKA 1E€0A EMNPEALEL TIG KATAVAAWTIKEG OLVT|BELEC TWV
XPNOTWY;,

2. Otinfluencers ennpedlovV TIC KATAVAAWTIKEC OUVNBEIEC TWV AKOAOVBWV TOUC;,

3. Talike emnpedlovv TV MpoBeon ayopds TWV XPNOTWV TWV KOWWVIKWV SIKTUWV;,

4. OUKAAEG KPITIKEG/OXOAA 0€ dNUOCIEVCELG EMNEEALOVV TNV MPOBECT) Ayopds TWV XpNoTWV TWV
KOWWVIKWYV OIKTUWV;

5. O1BeTIKEG euMeElpleC YVWOTWYV EMNPEAZOLYV TNV TTPOBECT AYOPAC TWV XPNOTWV TWV KOWVWVIKWV
SIKTVWV;

6. Otinfluencers ennpedaovv TNV MPOBECT AYOPAC TWV XPNOTWYV TWV KOWWVIKWV SIKTUWV;,

7. To meplexouevo mov MPowbeiTal 0TOUS XPTOTES TWV KOWWVIKWYV OIKTUWYV EMNPEALEL TIG
KATAVOAWTIKEG TOUC OUVTBELEG;

8.  OtAoyaplacuot mov akoAouBoUV 01 XPT)OTEC 0TA KOWWVIKA dlkTua eMnpeddouV TI¢ KATAVAAWTIKES
TOUC OLVTBELEC;




AieCaywyn Kal avaAuan tng £peuvag

Q¢ epeuVNTIKO EPYAAELD ETUAEXBNKE 1) SlavouT) EVOG NAEKTPOVIKTIC HOPPTIC EPWINHUATOAOYIOU, TIOU
dnuiovpynenke peow Tou Google Forms kKal cuPMANPWONKE anod 165 dtoua. Ol epwTNOELC IOV TEBNKAV
SlEBeTAV TN POPPT) OIXOTOUIKWYV EPWTTOEWY, EPWTNOEWV KAIHAKAG ATATIC KAl TTOAAQTIATIC ETTAOYTIC Kal
KAlLaKag afloAoynong, wote va dlepeuvnBouV 01 UTIOBECELC TNG MEAETNC, BACEL TWV HEOOEVWV TIOV
TPOKVITOUV Ao 1 BIBALOYPAPIKT) ETIIOKONTNON TOV BEUATOC.

[a v avaAuon TwV AMOTEAECUATWY IOV TIPOEKVPAV ATIO TA EPWINHATOAOYLA XPNOTHOTOONKE TO
MPOYPAPIA OTATIOTIKNG avaAvonc SPSS, 0o payRaTorno)inke avaAluon UNTpag CLUOXeTIoewV e Tov
OUVTEAEOTI) CUOXETIONG TOV Spearman. [Tlo GUYKEKPIIEVQ, EVIVE EAEYXOC OXETIKA JUE TNV 10XV TNC OXEONC
HETACV TWV EKACTOTE HEAETWHEVWY HETARANTWYV KAl EEETACTNKE KATA MOCO 1) CUCXETIOT TOLC elval
OTATIOTIKA ONUAVTIKY).




Mepiypagikj avdAuaon tou deiypatog (1)

®uAo: HAIKia:

80% 40%
60% 30%
20%

40%

20% 10%

0%

0%
Avdpag l"uvaika 18-24 25-34 35-44 45-54 55-64 65+




Z¢& Tol0 aTrd Ta TTOPOKATW KOIVWVIKA HET EXETE AoyapIATHO; 1600 ouXVA ETIOKETTTEDTE TA KOIVWVIKA PEOQL:
80%

60%
Facebook

40%

Instagram 20%

0%

MoMég popeg  1-2 popég v Mia opd oTig 2-  Miaopd T Aydtepo ouyvd
0% 25% 50% 75% 100% péoa otnv nuépa nuépa 3 HépEG €Bdouada




‘Exere mpayuarotroifoel moTé ayopég amd 1o KOIVWVIKG PEOQ;
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40%

20%
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AkoAouBeite kdamolov influencer oTa KoIVWVIKA péoa;
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Ayopdlete mpoidvra ou Tpoteivouv ol influencers;
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Epeuvnuko Epwtnua 1

Ta KOWWVIKA PECA TIPOWBOVV CUVEXWC VEO TEPLEXOIIEVO
OTOUG XPTOTEC, TO oTtolo dnuiovpyeital anod brands,

influencers xat aAAoug xprjotec (Mikalef et al., 2013), evw
TALTOXPOVA 1) 161 N XPTION TWV KOWWVIKWV OIKTUWV
odnyel oTNV avaxaAuyn vewv TACEWYV KAl VEWV

[TocotnTa ayopwv

npotovtwv. (Frick et al., 2020) Zuvenwg, dnuovpyeitat To
EPWTNHA EAV 1] CUXVOTNTA EMICKEWPTG 0TA KOWWVIKA
HEca EMNPEATEL TIC KATAVAAWTIKEG CUVIOEIEG TWV
XPNOTWY, KAt Slapop@uvovTal ol €1G VMTOBECELC:

ZUXVOTNTA EMOKEYPNC OTA
KOWVWVIKQ PECA

Ho: Ot KaTavaAWTIKEG CLUVT|BEIEC TWV XPNOTWV €lval Is
avegapInTEC AMO TNV CUXVOTNTA EMICKEYPTC TOUG OTaA

0.305**

KOWWVIKA PEOQ. _
sig
Hi: Ol KatavaAwTIKEG CUVIOELEG TWV XPNOTWV

0.002

€€apTWVTAL AMO TNV GUXVOTITA EMIGKEWPNG TOVG 0TA
KOWWVIKA péaa.




Epeuvntiko Epwtnua 2

Otinfluencers anoteAoVV ATOWA TTOU SUVNTIKA UTOPOVV Va
EMNPEEACOLV 0€ KATOL0 BaBuo TNV KPion TWV KATAVAAWTWY,
WC AnoTeAEoUA TWV SNUOCIEVCEWYV TOUC OTA KOWWVIKA
dlkTL OXETIKA € TIC MPOCWTIIKEC TOUG EUTEIPLEC 1E
ovykexkplaeva npotova. (Johnstone and Lindh, 2018,
Wielki, 2020, Wang et al.,, 2020, Alotaibi et al,, 2019, Schouten
et al,, 2020) Enopevwe, dnuiovpyeital To epwtnua: eav ot
influencers emnpeadovv TI¢ KATAVAAWTIKEG GUVI)OELEG TWV
aKoAoVBWYV ToUG, KAl S1apopPwWVoVTal Ol EE1C UTIOBECELG:

Ho: O1 KaTavaAWTIKES CLVNBELEC TWV XPNOTWV €lval
avegaptnTeg amnod Toug influencers nmouv akoAovBouVv.

Hi: Ol KatavaAwTIKEG CVVIIOELEG TWV XPNOTWV E§apTwvTal
amno tovg influencers nMov akoAovBouV.

[MocotnTa ayopwv

AxohovuBia Influencer

0.257%**

sig

0.01




Epeuvntiko Epwtnua 3

Ta like anoteAovv pia avtidpaon 0Ta KOWWVIKA 1ECA TTOU
EKQPALEL TNV TPOTIUNON 1) EVa BETIKO cuvaioBnua Tou
XPT)0TN, ATEVAVTL GTO ONUOCIEVIEVO TIEPIEXOUEVO, KATL
MOV EVOEXOIEVWG UTIOPEL Va EMNPEACEL BETIKA TNV ATOWN
KAMolov aAAov xpriotn. (Bhattacharyya and Bose, 2020,
Alotaibi et al., 2019) Zuvenwg, dnulovpyeital To epwINUaA:
eav ta like emnpeadovv v npodeon ayopag Twv
XPNOTWYV TWV KOWWVIKWY SIKTVWYV, Kat S1apoppuvovTal
ol €€11C UTIOBEDELG:

Ho: H npo0eon ayopdg mpoioviwv 1] UNPECLWYV amno ta
KOWWVIKA diktua eival ave§apmnm twv like.

Hi: H mpoBeon ayopdg mpolovIwy 1 UTINPECLWYV ATo Td
KOWWVIKA dikTua e€aptatal amno ta like.

AYOpEC QMo Ta KOWWVIKA Peca

Like
Is -0.022
s1g 0.775




Epeuvnuko Epwtnua 4

Ta oxOAla Kat Ol KPITIKEG OTIG ONIOCIEVCELG 0TA KOWVWVIKA
SikTua pnopoLV va anoTteAECOLV MAPAYOVTEG EMNPEACTHOV
V10 TOUC XPNOTECS, KABWCS EUNVEOLV ETILOTOOVV) KAl
MAPEXOVV XPT|OLUEG MANPOPOPLEC KAl EUTEPLES ATIO AAAOUG
xpnjotec. (Carpio et al,, 2020 & Hajli and Sims, 2015)
YUVETWCE, SNUIOUPYELTAL TO EPWTNUA €AV OL KANEG
KPITIKEG/OXO0Ala 0€ HN10CIEVGELG EMNPEATOVV TNV
MPOBEoN ayopag TWV XpNoTWV TWV KOWVWVIKWV SIKTUVWV,
KAl S1apop@wvovTal ot €E€1)¢ UTIOBECELG:

Ho: H mpoBeomn ayopdg meolovIwy 1) LTINPECIWV Ao Ta
KOWWVIKA 6ikTua etval avefdptnTn ano Tig KPLTIKEC Kal Ta
OXOAl0 OTIC dNUOo1EVOELC.

Hi: H npdBeomn ayopdg mpoioviwy 1) UTNPECLWY amnod ta
KOWWVIKA dikTua e€aptdtal anod Ti¢ KPITIKEG Kal Td
oXOAla oTI¢ dnpooievoeg.

AYOpEC QMO TA KOWWVIKA HECA

KQAECQ KPITIKEG

Is

0.26%*

sig

<0.001




Epeuvntiko Epwtnua 5

IevikOTEPA O1 KATAVOAWTES paiveTal mwe ennpeddovral
TEPLOCOTEPO ATO ATIOPELG KAl EUMEIPIEC TOU KOVTIVOU
TOUG MEPIRAAAOVTOG O€ OXEQON [1€ TOUG EUTTIOPOUC, TIC
dStagpnuioelg 1) toug influencers. (Kim and Noh, 2012 &
Wang and Zhang, 2012) Zuvenwg, dnuiovpyeital To
EPWTNUA EAV Ol BETIKECG EPMELPIES YVWOTWV
eMNPeAdovVv TV MPOOBECT) AYOPAG TWV XPICTWV TWV
KOWWVIKWYV SIKTUWV, KAl S1a10p@wvovTal ol €ENC
UTTOBEOELC:

Ho: H mp6Beon ayopdg mpolovIwy 1) UTINPECLWYV Ao Ta
KOWWVIKA diKkTua elval avefaptntn ano Ti¢ BeTIKES
eumnepieg yvwotwv.

Hi: H npo6eon ayopag mMpoioviwy 1) UTNPECIWY amno Td
KOWWVIKA 6iKTVa €€aptatal ano Ti¢ OETIKEG EPNEPLES
YVWOTWV.

AYOpEC QMo Ta KOWWVIKA PECA

OETIKEG EUMEIPIES
YVWOTWV

I's

0.177*

sig

0.023




Epeuvnuko Epwtnua 6

Ot influencers €Xouv KATAPEPEL VA AVAYVWPLOTOVV WGE
e10nuoveg 0Toug Touelc evaoxOAnoTC Toug Kat va
OUVKEVTIPWOOLV HEYVAAEC 0AOEC AKOAOVBWYV OV
evoTepviovTal TIG anmOYPELC TOUC KAl TOUC avTIAapBavovTal
WC €101KOVG, BACEL TWV TIOAVAPIBIWY KPITIKWV TIOU
napexouv. (Alotaibi et al., 2019 & Wielki, 2020) Yuvenwg,
dnuiovpyeital To epwtnua: edv otinfluencers ennpeadovv
TNV NPOOECT AYOPAG TWV XPNOTWYV TWV KOWWWVIKWYV
OkTVWV, Kal SrapoppwvovTal ol €1 VTOBETELG:

Ho: H mp6Beon ayopdg mpolovIwy 1) UTINPECLWYV Ao Ta
KOWWVIKA OiKTua elval avefaptnTn ano TI¢ EUMEIPleS TWV
influencer.

Hi: H npo0eon ayopdg mpoiovIwv 1) UIINPECLWYV amnod ta
KOWWVIKA diKTua e€aptatal anod Ti¢ EPNEPIES TWV
influencer.

AYOpEC QMO Ta KOWWVIKA HECQ

Influencers

Is

sig

0.022




Epeuvntiko Epwtnua 7

Ta Kowwvika Kal Ta mapadoolaka 1eca, Onwe miong xat
To dradikTVO Pailvetal mwe cvoxeTidovtal pe Thv avEnon
™C patatodoiag, evw mapdAANAa mpowbovv
KATavaAwTikd npotuna. (Frick et al., 2020, Berne-Manero
and Marzo-Navarro, 2020) Zuvenwc, Snuiouvpyeital to
EPWTNUA EAV TO TIEPLEXONEVO TIOV GEPPIPETAL GTOUG
XPNOTEC TWV KOWWWVIKWYV SIKTUWV EMNPEA]EL TIC
KATAVAAWTIKEG TOVG CUVIBELEG, KAl S1aI0PPWVOVTAl Ol
£€1¢ vnobeoELC:

Ho: O1 KatavaAWTIKEG CUVIBELEG TWV XPNOTWV Eivat
aveEAPINTEG ATO TO MEPLEXONEVO IOV GEPBipovTal oTd
KOWWVIKA péoa.

Hi: Ot KaTavaAWTIKEC OUVT|BEIEC TWV XPNOTWV €EAPTWVTAL
arno To MePIEXOIEVO OV OEPPipoVTaAl 0TA KOWVWVIKA PEOQ.

[Tocotnta ayopwv

[TepiexXopevo

0.151

sig

0.134




Epeuvnuko Epwtnua 8

H yevikOTEPN XP1|0N TWV KOWWVIKWYV 1E€oWV paivetal va
OLVOEETAL € TNV AVAKAAL YT VEWV TIPOLOVTWYV, AOYW NG
ouveEXOUC dNIOCIELONC TTEPLEXOUEVOL TOOO Ao brands 0co
Kal ano toug idlove toug xpnoteg. (Frick et al,, 2020)
YUVETWC, SNUIoUpYELTAL TO £pWTNHA: €AV oL Aoyaplacpotl
TIOV AKOAOUOOUV 01 XP1]0TEG TWV KOWWWVIKWV SIKTOWV
EMNPEAJOVV TIC KATAVAAWTIKEG TOUG OUVIBELEG, KAl
dSlapopPwvovTal ol £€1¢ VTIOBECELG:

Ho: Ol KATavaAWTIKEG OLVT|BEIEG TWV XPNOTWV elval
avegApTNTES Ao TOUG AOYAPLACIOUC TTIOU AKOAOUBOUV OTa
KOWWVIKA JEOQL.

Hi: Ol KaTavaAwTIKEG OUVIIBELEG TWV XPNOTWV
€€apTwvTal ano Toug Aoyaplacpoug mov akoAovBovv ota
KOWWVIKA péoa.

[ToocotnTa ayopwv

Aoyapracpotl

Is

0.242*

sig

0.015




[Neplopiopoi Kar JEAAOVTIKEG ENEKTATEIC

ITepropiopot:

e To ouvoAo Tou delypatog Bploketal otnv EAAGSa
e ApKeTA UKpo oelypa
e To pueyaAUTEPO MOCOOTO CUHNHETOXNG OTNV £peuva BPLOKOTAV NETAEY TWV 45-54 eTwv

MeANOVTIKECG EMEKTACELG:

EnavaAnyn g €peuvag o€ TIEPIOCOTEPES XWPEC E EPPAOT OTIC O€ PNPLaKd 18ayevelc XpNoTeC TWV
KOWVWVIKWV SIKTUWV.
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