ITANEIIIXTHMIO MAKEAONIAX
ITPOI'PAMMA METAIITYXIAKQN XITOYAQN
TMHMATOX EPAPMOXMENHX IAHPO®OPIKHX

MONTEAOITIOIHXH TOY
EINIXEIPHMATIKOY MONTEAOY KAMBAX
ME TH XPHXH THX ARCHIMATE: H
HEPHITQXH TOY OIKOXYXTHMATOX TQN
ANOIKTQN AEAOMENQN XTH
OEXXAAONIKH

AIITAQMATIKH EPTAXIA
THX
AOANAZIOY XIIYPIAOYAA

lovviog 2020



KEDAAAIO 1°

Elcaywyn

Ewoayoy
e TIoAMG €pya TANPOPOPIKNG OTTOTVYYAVOLY GTNV OYOPd,

e Q0Onon g teyvoroyiag, YOpic TNV GOGTH AVAALGT TOL TPOPANLATOC
* Epomoelc onmg "mtolog enmeeleital amd 1o tpoidv;" ko "morog Ba 1o mAnpmoey;" dgv mepriapuPdvoviol 6To oed0GUO

EVOG VEOU GLOTIUOTOG

Mo va katootel autd duvato,
elval amapaitntn pa teXVIKn
yla tTn xoptoypadnon twv
npodlaypadwv Tou
ETIXELPNUATIKOU LOVTEAOU UE
™ oxebioon npodlaypadwy,
av eivatl duvatov, pe
OUTOUATOTIOLNEVO TPOTIO

2. Na petadpactel
Ko vo BeAtlwOel

1. Anpoupyia
AvaAuon evog i

NMEPLOCOTEPWV :> MEPATEPW OE LA
ETUXELPNLATIKWV OO TLG
HOVTEAWV ETUYELPNOLAKEG

OLPXLTEKTOVIKEG

» Y€ KOOE EMIXELPNUATLKO LLOVTEAO N
olkooUoTnua uTtdpyouv dtadopol
gUMAeKOpEVOL nBorolot
(evOladpepoOpEVOL) TTOU GUUUETEXOLV .

» Ta va unmopéocouv va tpoodépouv atia,
HITopouV va povteAomolnBouv pe tnv
XpAon tns YAwooog povteAomnoinong
ArchiMate.



Oprouog IHpofiuatog — Xkomog TGS £Pevvag

e X10y06 : Na yivel poviedomoinon tov OkocvoTUaTog TS OEGGAAOVIKNG KO VO LETATPATEL O TPOTTOG
avomoapdotoaong tov and Business Model Canvas (BMC) ce ArchiMate.
*  Ymapyel avaykn omd TOVG EPELVNTES VO OTUIOVPYTIGOVV L0 KOV KOl OAIGTIKT) TPOGEYYIOT Y10, TN
BeAltioTomoinomn TV vvolmv
m=) Qo £yel OTikd anoteléopata péco o€ £va 01KooOoTH KaOdg eniong Oa empépet kot Tnv
Kovotouio 6 O1POPOVS TOLELS.

e AvdAvon g yAwooog povteromoinong ArchiMate kot tnv avtiotoiyion to@v evvolmv ¢ pe avtég tov BMC
Kol TEAOG AMOTVTTMVETAL TO OIKOGVGTNUO TS BEGGAAOVIKTG .

Epgvvntika Epotmipota

1. Tlote Eexivnoe va LITAPYEL TO EPEVVNTIKO EVOLAPEPOV Y10 TOVE TPOTOVS LOVTEAOTOIN GG TMV EMXLYEIPT|LATIKDV
OL0OIKACIOV ;

[16Ga GpBpa dnuocievovtal ava £10G6 ;

[Toleg KeEVIPIKES 10€€C TPOKVTTTOLV Ad TV AVAAVGT TV dNUOGIEVUEV®Y APOBP®V GE VTO TO EPELVITIKO TTEDIO; ‘
IToteg pueboodoroyieg akoAovONGAV 01 TPOMNYOOUEVOL EPEVVNTEG VIO TNV LEAETN TOV ovTicTO®V BEpdTOV;

IToleg évvoleg umopovv va poviedomomBovv pe v yYAwoscoa ArchiMate; Io¢ cuvdcovtan avtéc petald toug ; Kot e
o0V TPOTO amelkovilovtar ;

IToleg meproyég e drdikaciog ypetdlovian feAtioon pe otdyo TV KaAVTEPT dvVATH ATOO0CT) TOV LOVTIEAOD;

ok~ W

o




Aopn ™ Epevvag




KEDAAAIO 2°
BiBAloypadikry Avaokomnnon

MeBodoroyia Bipiroypa@ikic Avackomnong

Iponyovueveg

, , Avalntnon mpog Avalntnon mpog
BlBMoypa’(pmsg ‘ Avalitinon ‘ a Moo ‘ 0 MpocTa
AvVaoKOT6ELS

Webster & Watson , 2002




[Iponyovpeveg
Bifoypa@ikéc
AVOOKOTNGELS

Ava@opa apOpov Agaic Krewoa Me0oooroyia Amoteiéopata
Pozzi G., Pigni F., Vitari C. , Buonanno G. |“business model(s)” included |Webster and Watson EmikevtpdveTon 6TIg S10POPETIKEG POEG EPELVAG TMV
and Raguseo E. (2016)Business Model in in the title or in the abstract of | (2002) Business Models kot ti¢ dtonotdoelg tov (VP, VN,

the IS Discipline: A Review and Synthesis
of the Literature. Lecture Notes in
Information Systems and Organisation
13, pp. 115-129

the article

VA, VF ) kot avolvel Toug S1opopeTikods TOTOVG
7oL pmopovv va Ppebodv og va Information
System.

Wahyono W. (2018).Business model
innovation: a review and research agenda.

Business model(s),value
proposition, value creation

219 dnmpocievcemv ToL
onuoctevdnkay petacy

O tpomot mov 1 etarpeio Tpooeyyilel v
KOVOTOUIOL ETLYEPTUATIKOV HOVTEAWDV KOl

Journal of Indian Business Research and value capture appearing [tov 2010 kot tov 2016 [ avadetkvieL TIG SLUPOPETIKEG KATEVOVVGELS Y10, TV
11(4), pp. 348-369 in the title, abstract or subject OVAANYT ETLXEIPNUOTIKNAG KOVOTOUIOG.

terms
Kitsios F., Kamariotou M. (2019) ,business |“strategy and modelling” and |Webster and Watson H emyepnpotikn poviehomoinon 6toyedetl o
strategy modelling based on enterprise “strategy and enterprise (2002) dnuovpyia kat ™ dtotpnon g "kaAdtepng

architecture a state of the art review.
Business Process Management Journal
25(4), pp. 606-624

architecture”.

TPOGOPUOYNC" LETAED TOV EMYEPTCIOKADV OVOYKDV
KO TOV AELITOVPYUDY TOL GLGTHUATOG, OTMG LETAED
LOVTEL®V SlEPYACIDY KO TPOOLOLYPOUPDV
teyvoroyiag. Ot YAdooeg poviehomoinong oev
EL0AYOLV TIC KOWEG AMOYELS, OALL TPOGTOOOVV VoL
LLOVTEAOTIOGOLVV TIG 1016G EVVOLEG.

Klang, D., Wallnofer, M., & Hacklin, F.
(2014). The business model paradox: A
systematic review and exploration of
antecedents. International Journal of
Management Reviews, 16(4), 454-478.

‘business model’ or ‘business
models’ in the title, abstract or
keywords

Tran field et al., 2003

H oyéon g évvolag Tov emyelpnpatikod HovTEAOD
LE TNV £VVOLa TG GTPUTNYIKTG, LE TNV EVVOLd TNG
aiag, kabmg Kot e Tig £vvoleg mov kKabopilovv
@Oo™M ™G ,0E®POVV TO EMYEPNUOTIKO HOVTELO O
eoawvopevo. H aAAnAeEaptnon amokoAVTTETAL GTHY
EUPAVIOT] KOl TN ONULOVPYIO ETLYEPNCLOKDOV LOVTEA®V
EMLYELPNCLOKNG AELTOVPYING KoL, EMTAEOV, OTIC
EMMTOGELS TNG Y10 TNV AOO0GT TNG EMLYEIPNONG.




20voro Aé€emv Baon avalitnong Négerg avalitnong

avalnTnong o¢
K(0¢g Baon

Scopus ( TITLE ( "business model" ) OR TITLE ( "business models" ) OR
TITLE-ABS-KEY ( "value proposition" ) OR TITLE-ABS-KEY (
"value creation" ) OR TITLE-ABS-KEY ( "value capture" ) AND
TITLE ( modeling ) OR TITLE ( modelling) OR TITLE-ABS-KEY (
ArchiMate ) )

Web of Science TITLE: ("business model") AND TITLE: (modelling) OR TITLE:
(modeling) AND TOPIC: (ArchiMate)

TITLE: (modelling) AND TITLE: ("value proposition") OR TITLE:
("value creation") OR TITLE: ("value capture") AND TOPIC:
(ArchiMate)




Kpimipwo Avalfytnong ApOpav




Awdkaoio Emioync tov ApOpav

ApBpa Yo tepartépo avaiven:963
l

| ApOpa ya mepatépo avidvon :559 |
s

-
[ E———
e

Avoalftnon npog 1o micw : +4
Avalftnon mpog T unpooctd : +6

20voAo : 42 GpBpa




Avaivon ApOpov

Author Title Journal/conference Year
Legner, Schwarz Business model tools at the boundary: exploring communities of practice and knowledge Electronic Markets 2020
boundaries in business model innovation

M. Velter et al Sustainable business model innovation: The role of boundary work for multi-stakeholder alignment Journal of Cleaner Production 2020

Oskam et al Valuing Value in Innovation Ecosystems: How Cross-Sector Actors Overcome Tensions in Business and Society 2020
Collaborative Sustainable Business Model Development

Gottschalk et al Business Models of Store-Oriented Software Ecosystems: A Variability Modeling Approach Lecture Notes in Business Information Processing / International Symposium on 2019
Business Modeling and Software Design

Ylijoki, Porras A recipe for big data value creation Business Process Management Journal 2019

Gottschalk et al Intertwined development of business model and product functions for mobile applications: A twin Lecture Notes in Business Information Processing 2019
peak feature modeling approach

Keyhani Computational modeling of entrepreneurship grounded in Austrian economics: Insights for Strategic Entrepreneurship Journal 2019
strategic entrepreneurship and the opportunity debate

Cosenz et al Dynamic business modeling for sustainability: Exploring a system dynamics perspective to develop Business Strategy and the Environment 2019
sustainable business models

Faber et al Collectively Constructing the Business Ecosystem: Towards Crowd-Based Modeling for Platforms  Lecture Notes in Business Information Processing 2019
and Infrastructures

Barnabe et al Journal of Management and Governance 2019
Delft et al. Leveraging global sources of knowledge for business model innovation Long Range Planning 2019
Beckett, Darlymple Business Model Architecture by Design Technology Innovation Management Review 2019
Almeida et al A conceptual model for enterprise risk management Journal of Enterprise Information Management 2019
N. Hewitt-Dundas Does learning from prior collaboration help firms to overcome the ‘two-worlds’ paradox in Research Policy 2019

university-business collaboration?

Basole et al Visual Analysis of Venture Similarity in Entrepreneurial Ecosystems IEEE Transactions on Engineering Management 2019




Cosenz, Noto A dynamic business modelling approach to design and experiment new business venture Long Range Planning 2018
strategies
Oskam et al The interaction between network ties and business modeling: Case studies of sustainability- Journal of Cleaner Production 2018
oriented innovations
Sahin et al Value-based modelling: an Australian case of off-site manufactured buildings International Journal of Construction Management 2018
|Havemo A visual perspective on value creation: Exploring patterns in business model diagrams European Management Journal 2018
Solaimani et al Business Model Implementation within Networked Enterprises: A Case Study on a Finnish European Management Review 2018
Pharmaceutical Project
Matinheikki et al New value creation in business networks: The role of collective action in constructing system- Industrial Marketing Management 2017
level goals
Pant, Yu Modeling strategic complementarity and synergistic value creation in coopetitive relationships  Lecture Notes in Business Information Processing 2017
|Ca|dwe|| etal Social Value Creation and Relational Coordination in Public-Private Collaborations Journal of Management Studies 2017
Philipson Radical innovation of a business model: Is business modelling a key to understand the essence of Competitiveness Review 2016
doing business?
| Pettersson, Andersson A survey of modeling approaches for software ecosystems International Conference of Software Business 2016
Basole et al Visual decision support for business ecosystem analysis. Expert Systems with Applications 2016
|Aldea et al Modelling value with archimate International Conference on Advanced Information Systems Engineering 2015
Caetano et al Analysis of Federated Business Models: An Application to the Business Model Canvas, ArchiMate, Proceedings - 17th IEEE Conference on Business Informatics, CBI 2015 2015
and e3value
|Amit, Zott Understanding business ecosystem dynamics: A data-driven approach Strategic Entrepreneurship Journal 2015
Basole et al Understanding business ecosystem dynamics: a data-driven approach ACM Transactions on Management Information Systems 2015
|Bocken et al Value mapping for sustainable business thinking Journal of Industrial and Production Engineering 2015
Capel, Mendoza Choreography modeling compliance for timed business models Enterprise and Organizational Modeling and Simulation 2014
|Bocken etall A value mapping tool for sustainable business modelling Corporate Governance (Bingley) 2013
Solaimani, Bouwman A framework for the alignment of business model and business processes Business Process Management Journal 2012
|Van der Borgh et al Value creation by knowledge-based ecosystems: evidence from a field study R and D Management 2012
Fritscher , Pigneur Business IT alignment from business model to enterprise architecture Lecture Notes in Business Information Processing 2011
Dollmann et al Collaborative Business Process Modeling with CoMoMod In Proceedings of the 20th IEEE International Workshops on Enabling Technologies: 2011
Infrastructure for Collaborative Enterprises
Roper et al Modelling the innovation value chain Research Policy 2008
Qureshi et al Value creation from intellectual capital: Convergence of knowledge management and Group Decision and Negotiation 2006
collaboration in the intellectual bandwidth model
Abe et al 2nd generation business modeling: Smart innovation planning method managing the link to Portland International Conference on Management of Engineering and Technology = 2006
corporate value creation for R & D outputs
Bechky Sharing Meaning Across Occupational Communities: The Transformation of Understanding on a Organization Science 2003
Production Floor




IHivaxog XvvOeonc tov ApOpwv
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Legner, Schwarz 2020 ‘Epevva X X
M.Velter et al 2020 ‘Epevva. / Mehétn mepintoonc X X X
Oskam et al 2020 "Epgvvo/ Melétn mepintmong X X
Gottschalk et al 2019 OsmpnTiKn X
Ylijoki, Porras 2019 BewpnTiKn
Gottschalk et al 2019 OewpnTIKN X X
Keyhani 2019 OsmpnTiKn X X
Cosenz et al 2019 Melém mepintwong /Bemprntikn X X X X X
Faber et al 2019 Meléreg Iepintwong / Epevva X X X
Barnabe et al 2019 Meléteg lepintwong X X X X
Delft et al. 2019 ‘Epevva X
Beckett, Darlymple 2019 ‘Epgvva X X
Almeida et al 2019 ‘Epevva X X X X
N. Hewitt-Dundas 2019 ‘Epevva X X
Basole et al 2019 OsopnTiKn X
Honti et al 2019 OsmpnTiKn X
Cosenz, Noto 2018 Meléteg [Tepintoong X




Oskam et al 2018 ‘Epgvva/ Mehétn Tepintwong X X

Sahin et al 2018 ‘Epsvva X

Havemo 2018 Oe®PNTIKN X X

Solaimani et al 2018 ‘Epevva X

Matinheikki et al 2017 ‘Epevvo /Merém Tepintwong X X
Pant, Yu 2017 Mehétn mepintwong X

Caldwell et al 2017 Merétn nepintwong /Epguva X X
Philipson 2016 Melém Tepintwong /Epgvva X

Pettersson, Andersson 2016 ‘Epevva X X X

Basole et al 2016 ‘Epevva X

Aldea et al 2015 OcopPNTIKN X X

Caetano et al 2015 OewpnTIKN X
Amit, Zott 2015 Oswpnrtikn /Epguva X
Basole et al 2015 Meléreg [epintwong X X

Bocken et al 2015 Meléteg [epintwong X X

Capel, Mendoza 2014 OcwpnrTikn X

Bocken et all 2013 Meléteg [epintwong X

Solaimani, Bouwman 2012 OcwpnrTikn X X

Van der Borgh et al 2012 ‘Epgvva X

Fritscher , Pigneur 2011 Oswpnrtikn /Merétn Hepintmong X

Dollmann et al 2011 OcsmpPNTIKN X

Roper et al 2008 ‘Epsuva

Qureshi et al 2006 OewpnTIKN X

Abe et al 2006 Merétn Tepintmong X

Bechky 2003 Merét nepintwong /'Epsova X




Avaivon Epneypikov Epgovav

Zoyypagiog "Etog Mé£00dog Epeuvog TYmog Opyavicpov Asiypo Xaopa Mé£060dog
Avaivong
Legner, Schwarz 2020 "Epguva cuvévTEnEn Kot TEPINTOGIOAOYIKEG 6 ToAVEBVIKOVG 0pYOVIGHOVG [0kt TEG EMYEIPOEQOV Teppovia -
peréteq) Méln cvpfovriov emyeproemv
Ecwmtepikoi vdlopepopevol opeic
M. Velter et al 2020 Merém Iepintwong / ‘Epevva (cuvevtevéelg | 9 etaipeieg Yynid otehéym OMavdio -
)
Oskam et al 2020 Merém Iepintwong / 'Epevva (cuvevtenéelg | 20 ovvevtedéelg - - -
)
Faber et al 2019 Mekéreg [epintwong / ‘Epevva (cuvevtevéelg | 9 etaipeieg - Evpomn -
)
Delft etal. 2019 "Epevvo. (epoTtnpotordylo) 730 kavodikég etanpeieg 60 éunepa avdTEPO. OTEAEYN Kavadag PLS-SEM
Beckett, Darlymple 2019 ‘Epgova
Almeida et al 2019 "Epevvo. (cuvévtevéeig) 12 nu dopunpéveg Educovg oto topéa tng drayeipiong kivdvvou - -
N. Hewitt-Dundas et al 2019 ‘Epguva (epotnpotordyto) - - Hvopévo Baciieo UKIS
Oskam et al 2018 ‘Epevva (cuvevted&elg )/ Melétn Iepintoong | 8 cuveviedéelg Baotkovg etaipovg OMavdio -
YnevBuvoug Buboiung mopeiog Kavotopiog
Sahin et al 2018 "Epgvva (cuvevtedEels ) 6 cuvevtEDEELg Epgovntikd i8popota Avotpalio -
Exnpochmovg g eBvikng Broumyoviog OSM
Solaimani et al 2018 "Epevva. (cuvevtedEelg ) 11 nput - dopnpéveg ovvevtedEeig Project Initiator - -
Service Development directors
Project Management
ICT Developer Management
Matinheikki et al 2017 "Epevva (cvvevtedEeig )/Merét Iepintoong | 34 cvveviehEelg - DdwAavdio -
Caldwell et al 2017 Melé nepintwong /Epgova (cuvevtedéelg ) | 42 ovveviehEelg A1Gpopovg eVELLPEPOLLEVOVG Hvopévo Baociieo
Philipson 2016 Merétm Iepintwong /Epgvva (cuvevienéelg ) | - Ohwv tov katnyoptdv epyalopevov ot SBM - -
Pettersson, Andersson 2016 "Epevva xopToypagel 63 mpotoyeveig peréteg and tovg 937 - - -
VITOYNPLOVG
Basole et al 2016 ‘Epgvva (cuvevtedéelg ) 6 cvvevten&elg Eumeipoyvopoves mov ektehovv avarlDoELG EXLYELPTLOTIKOY - -
01IKOGLOTNUATOV
Amit, Zott 2015 Bewpntikn /'Epgvva (cuvevtevéels ) TovevteDEelg o 9 entyelpnoelg Avdtepo. oteléym - -
Van der Borgh et al 2012 "Epevva (cuvevtedéelg ) - Awyeprotég HTC OAMavdia -
Kédrowot
Roper et al 2008 ‘Epgvva (epotnpotordyto ) Epomuotoldylo o epyoctdota Tapaywoyng pue 10> Yméainiot Iphavdio -
VIOAAMAOVG
Bechky 2003 ‘Epgvvoe/ Melétn nepintoong (cvveviedéelg | - pe S1popoug TANPOPOPLodOTEG o8 KAOE EMOyyEAUATIKT OUASOL. Yav Ppaveicko -

)




Value mapping
(xopToypaenon adiag)

Visualization
(Onticomoinon)

Data triangulation

Collaborative modeling
(Zvvepyatikn povreromoinomn )

Meta-model

Meta -characteristic

[Twg Ba pmopovoe vo PEATIOCEL TIC YADGGESG LOVTEAOTOINGNC TOV
Emyeipnookdv Apyrtektovik®y eVioyDovVTog TOV oXEOIOUO KoL TNV
avATTUEN PLUOCIU®VY ETLYEPNCLOK®V LOVTEA®MY HECH TNG ONovpyiog
TPOTAGE®V Yo TNV aia.

[1og n Ontikomoinom , dNAON 1 ONoVPYic EKOVOV, S1OYPAUUATOV 1
KvoOpevev oyediwv Ba BeAtidoet Tig YAdooeg poviehomoiong towv EA

H tpryovicomoinon twv dedopuévmv oyt Lévo mapéyet pio, oA o TAoDGL
KOl OAOKAN POUEVT] EIKOVA TOV QOLVOUEVOV TOV DITOKEIVTOL GE £PELVA, OALA
TOVTOYPOVA SEEAYEL OAGTAVPOVLUEVOVS EAEYYOVC KOl EVITYVEL TO
GUUTEPAGLLATA, 1O10C 0O S1APOPES TNYES, TOV 0O YOVV GE GLUVAPEIG
evoei&elg

[log Ba propovoe vo PeEATIOCEL TIC YADGGES povieAomoinons tov EA éva
KOO HovTéLO OOV 6€ avTO B PITopovGaY Vo, GLVLTTAPEOLY dLAPOPES
YEG OdOUEVOV OO OLOPOPETIKOVG TUTTOVG OUAOWV EVOLUPEPOUEVDV .

Beltiwvel tic yAwooeg povtelonoinong towv EA tposeépovtog vymAdtepo
eninedo apaipeonc

[Mog Pertidver T1g YA®GGEG povtelomoinong svpuBdAiovtog ot 01dkpion
TOV OIKOGUGTHILOTOG .

Cosenz et al (2019) , Barnabe et al (2019), Beckett &
Darlymple (2019), Oskam et al (2018), Sahin et al (2018),
Aldea et al (2015), Bocken et al (2015), Bocken et all (2013),
Solaimani & Bouwman (2012)

Legner & Schwarz (2020), Faber et al (2019), Barnabe et al
(2019) , Almeida et al (2019) , Basole et al (2019), Havemo
(2018) , Pettersson & Andersson (2016) ,

Basole et al (2016) , Basole et al (2015) , Fritscher & Pigneur
(2011)

Cosenz et al (2019), Almeida et al (2019), Basole et al (2015)

Legner & Schwarz (2020) , Velter et al (2020) , Oskam et al
(2020), Hewitt-Dundas (2019), Cosenz et al (2019) , Faber et
al (2019), Honti et al (2019), Oskam et al (2018) , Havemo
(2018) , Matinheikki et al (2017) , Pettersson & Andersson
(2016), Capel & Mendoza (2014) , Dollmann et al (2011) ,
Qureshi et al (2006)

Almeida et al (2019) , Pettersson & Andersson (2016) , Aldea et
al (2015) , Caetano et al (2015)

Gottschalk et al (2019), Gottschalk et al (2019) , Faber et al
(2019) ,




System Dynamics

Trans — sector

Process of alignment
(Swdkacio evbvypdupionc )

Mutual Knowledge
(apotPaio yvoon )

Compatibility constraints of
all business model
stakeholder

(ITepropropot cupPatodotnrog
OA®V TOV EUTAEKOUEVOV
EMLYEPNLOTIKOV LOVTEAW®V)

Etvon epyaieia mpocopoiwong otpatnyikns. Eivar mpocappocuéva 6e cuykekpipéva
SLEPLOTIKAE Potvopeva kot yTilovtot pe yoptoypdenon g otbpHpmwong tov
EMLYELPNOLOKOD GUOTHLOTOG TPOKEEVOL VoL dNovpynOel kot va petadoBel 1)
KOTOVONOT) TV JASIKAGIOV 001 YNNG TNG CLUTEPIPOPAS KAOMDS KOl 1) TOCOTIKOTOIN o)
TOV OITIOK®OV OAANAETIOPACE®V £TC1 OOTE VO TapoyOel Eva GUVOAD EEICMGEMY TOV
Bétouv Tic fAcelg Yia TNV TPOCOUOIMON TIOUVAOV GLGTNUK®OV CLUTEPLPOPDVY LE TNV
napodo tov ypoévov (Warren, 2008).

H dwatopeaxn kavotopio TepAapuavel Tnv oAANAETIOPOOT] KOL TNV OVTOAAAYT
APOPWV EVVOLDV, OTTOC N a&ia, 1 TANPOEOPNON KOl 1) YVOOT), LETOED SLOUPOPETIKAOV
QOPEDV

Beltiover tic yhwooeg povrtelonoinong towv EA. H dwadwascio svbuypdppiong
OVLGLOCTIKA Elval 1 AvATTLEN LOG KOWVNG avTiAnymg petaéd tov facik®v
EVOLLPEPOUEVAOV LLEPDV Y10, TO GKOTO KOl TOLG GTOYOVG TOV £PYOV KO T LEGH KO TIG
HeBOd0VC Yo TNV EMITEVLEN AVTOV TOV GTOYWV.

H apoBaio yvoon tov 01a-opyavoTikov cyécemv eival (oTikng onuaciog kadwng
av&avet TV ThavOTNTA Vo YIVEL KATOVONTI 1) EMKOIVOVIK Ko ETTPETEL GE ATOUO KOl
OPYOVAGELS VO, EVEPYOVV GOV VO LTTOPOVV VO TPOPAEYOLV TIC EVEPYELEG AAA®Y OTTOTE
Katd enéktoaon fonddest ot Pertioomn ToV YAOGGOV LOVIEAOTOINGTG

O oyed1oUOG EVOG EMYEIPTLATIKOD LOVTELOV TTPETEL VAL IKOVOTOLEL TOVG TEPLOPIGLOVG
ouUPaTOTNTOS KIVTP®V OA®V TOV POPE®V EMYEPNUOTIKOV LOVTEL®DV, LETAED TV
omoimv 1N Pactkn etopia, aAAG Kot 01 TEAATES, 01 TPOUNOEVTES KO O1 GTPOTNYIKOL
gTaipOl

Cosenz et al (2019) , Barnabe et al (2019) ,
Cosenz, Noto (2018)

Solaimani & Bouwman (2012)

Velter et al (2020) , Oskam et al (2020) ,
Gottschalk et al (2019), Keyhani (2019) , Cosenz
etal (2019), Barnabe et al (2019) , Almeida et al
(2019) , N. Hewitt-Dundas (2019) , Solaimani et al
(2018) , Caldwell et al (2017) , Bocken et al
(2015) , Van der Borgh et al (2012)

Velter et al (2020) , Oskam et al (2020) , Delft et
al. (2019) , Beckett, Darlymple (2019),
Matinheikki et al (2017) , Caldwell et al (2017)

Keyhani (2019) , Amit, Zott (2015) , Bechky
(2003)



OwoovoTNUa AVOIKTOV AEOOUEVOV

Tv eivon T Avolktd Agdopéva,

Ta avowktd dedopéva Ba pmopoHoay vo TPOGAOPIGTOHV MG TOL 0EO0UEVE TTOL TPEMEL VO, Elvot O1BEGIIN GE 0TO1OVONTTOTE £XEL SLVAUTOTNTA
avVOOLVOUNC, YOPIC TEPLOPICUOVES TTVEVUOTIKAOV OTKAIOUATOV OVEAVOVTOG LE QVTOV TOV TPOTO TIG OTKOVOLUKES EMOOGELS, TNV KOvoTOUio Ko
mv enyepnuotikotnto. (M.Kassen , 2013).

INoti eivar yprowna;
Oo pumopovcsay va ypnoiomotnfoiv o¢ e1opoéc ota [IAnpopoplakd XvoTAUATA KOl GTI) GUVEYELN Ol EXLYEPNCELS VO, TPOYMPNGOLV Y1d, VO,
mapdyovv véa Tpoiovta/ VINPESIES, VA PEATIOGOVY TNV AYT ATOPAGEMY TOVS, VO, LENCOLY TNV KEPOOPOPI KoL TNV AVIUYWOVIGTIKOTNTO.

Tv eivan Owkocvotnna ;

*  Oumdpoyot dedouévmv (data providers)

* O mdpoyotl vanpeoimv (Service providers)

*  Oumdpoyot vrodoung ( infrastructure providers )

*  Oumdapoyot epyareiov ( tool providers)

*  Oumpoypaupatiotég epopuoymv (Application developers )

*  Ouypnotec epappoyav ( Application users)

Avtol o1 cuvteleoTéG cLVOETOVY Eva TePIBAALOV GuVEPYOGTOG TOL OVOUALETOL OTKOGVOTTLLO
( Kitsios et al, 2017,2019)




* H a&ia oto diktvo dnovpyeital EnedN EUTAEKOVTAL KOl GLVEPYALOVTOL O1 OVTOTNTEG.

*  Tnv dnuovpyia TV amdIOGT Kot TV Katoypaen te asiog opyavavouy ToADTAOKN GUGTUOTO OPUCTIPLOTITOV TOV
ovopalopo emvyepnuotikd povréda (business model) (Beckett & Darlymple , 2019).

* H avdmtoén véov emyelpnUatik@v LoviEAmv cLVNOmc EextvAel Le TNV EKTOVION a vEAS TPOTAcTS Yol TV a&ia Tov
TELUTOV.

* I'loooo povrelomoinong = anotedel T 0100IKAGIN TN OYNUATIKNG OVOTOPACTACT|C TV OEPYACIDV 0L EMLYEIPNONC
,ETG1L MGTE QVTES VO LITOPOVV VoL ovalvBovv kot va BeAtiobovy .

Mepkeg amd avtég sivon
H yAoooa ArchiMate
AMD
I*

TROPOS

KAOS

UEML

ARMOR

e3 value

VVVVVVYY




Awypappata Avarvenc Kot Xovleong apOpov Ap1Buog apBpwv ava £tog

ApLOpoG apBpwv

ApLONAG ApBpwv ava EPEVVNTLKA TLEPLOXA

compatibility constraints of all business model stakeholders I I I I I I I I
, HH m N

2003200620082011201220132014201520162017201820192020

N

Mutual knowledge Value mapping ‘Etog
9%
[
Process of Visualization
alignment 15% NOZOITO APOPQON ANA MEOGOAO
18%

m'Epeuva MW Oewpntik W MeAétn MNepimtwong M ZUvSLACUOG

Data triangulation
Trans-sector 5%
2%
System Dynamics

4%
Meta -characteristic

0,
% Meta-model
6%




KEDAAAIO 3°
MeBodoAoyia Epsuvag

T eivan  ArchiMate;
H ArchiMate &ival pio YAOcoo LovieAomoinong mov Umopel va TEPLYPAYEL, VO AVOAVGEL KO VO, OTTTIKOTOWCEL TIC GYECELS
LETAED TOUEMV OPYLTEKTOVIKNG YPNOULOTOLDOVTOS EVYPNOTES OMTIKEC TAPAUGTACELC.

Boaowo ITAaicro

H ArchiMate amoteleital anod
Tpia enimeda.

o To EMLYEPM ].L(lTlKé enimedo Enuyelpnuatikd eninedo
 To eninedo epapuoywv
 To eninedo teyvoroyiag

MNadntkr Aoun ( \

Aoun Evepyntikn Aoun
Suunepldopdg

— Entinedo Edpapuoywv

Entineda

Tp €lG TETDXég: Eninedo Texvoloyiag

*  Evepyntn doun -

*  Aoun coumeptpopdc e
*  ITobntucm doun | | |

Mtuxég




Enéktaon Kivntpo

[Teprraufdver ta Tpaypotikd KivnTpa 1 Tig
mpobEcelC , ONANOT GTOYOLC, aPYEC,
OTTOLTI|GELS KO TEPLOPIGLLOVG - KOl TIG
TNYES OVTOV TOV TPOBEGEDY dNAOT,
EVOLOPEPOLEVQL LLEPT], OO YOL KOLL
aELOAOYNGELS

Enéktaon Amotipnong

H eméxtoaon amotiunong
TpoTeivel apkeTEG TPOobeTE
EVVOLEC TOV KAO1GTOOV EQIKTN
T1 LOVTEAOTOINGT) TV EVVOLDV
aétag. Ta kOpla otoryEia
opilovv évvoleg Ot N aéia, 0
Kivouvog, o1 TEPLOPICUOT KoL O1
TOpOL.

‘Evvola

Oplopodg

Inueloypadia

EvSladepouevog
(Stakeholder)

O pOAOG EVOG ATOUOU,
HLOG OASag R EVOG
opyaviopou (N taéewv
OIUTAG) TTOU EKTIPOCWTTEL
Ta evlladépovta toug n
odpopolv o oxeon Ue
TO QUIMOTEAECUA TNG
OPXLTEKTOVLKNG.

Stakeholder

08nyo¢ Kdtt mou Snuoupyei, 4 N\
(Driver) TLapaKLVel Ko D rivar ﬁ
tpododotel TV aAlayn
o€ VoV opyavioUo. b y
Extipnon To QMOTEAEGHA HLOC /- ,d\
(Assessment) avAaAuong KAmoLou
051yo0. Assessment
~, /
Ytd)0g ‘Eva téhog tou SnAwvel | @
(Goal) £€vag evoladpepOUEVOG. Goal
. d
Anaitnon Mua 6nAwon avaykng /
Requirement TIOU TIPEMEL VAl .
(Red ) P . Requirement D
TipaypatomnotnBei ano
€va oloTnua. N
Meploplopog ‘Evag meploplopdg otov | ¢
(Constraint) TPOTO UAoToINOoNG EVOG . E
SUOTAATOC, Constraint
b
Apxn ML KAVOVLOTIKA /
(Principle) L8LOTNTA OAWV TWV £l
CUOTNUATWY O€E €va Prmﬂlplﬁ
Sebopévo mAaiolo ntov | N

TPOTO e TOoV omoio
TPOYLOTOTIOLOUVTOL.




YAEGELS

AwapOpoTikig oxfcElg

nuewoypogio

Ovopota pormV

>VvvOeon
Composition

AVTIITPOCHOTEVEL OTL
éva otoyeio
amoteleital amwd pio M
MEPLOCOTEPEG AAAEG
&vvoleg.

<«— composed of
— composed in

IX€oELG e§ApTNONG

Znuewoypadia

Oovoupata poAwv

Serving

AvTtutpocwrteVeL OTL
€va otolxeio tapéxet
TN AELTOUPYLKOTNTA
TOoUu o€ éva Ao
oToLlXElo.

—

& serves
—> served by

2 VGCOUATOOT
Aggregation

Avtimtpoomnredel OTL
éva otoyeio
cuvvdvalel pia n
TEPLOGOTEPEG AAAEG
£vvoleg.

<« aggregates
— aggregated in

AvdaBeon
Assignment

AVTIIPOCOTTEVEL TNV
Katovoun tng
gvBvdvVNg, TNV
atdd06™ TNG
CULUTEPLPOPAS, TNV
amoOnkevon N TNV
eKTéAEOT

<«— assigned to
— has assigned

MNpoocPacn
Access

AvTutpocwrieVeEL TNV
LKavoTnTA TWV
oTtoLlelwv
ocuurepLdpopAg Kat
EVEPYWV SopwvV va
napatnpouv N va
gvepyoUV 1t TV
aOnNTkwv Souwv.

& accesses
—> accessed by

Ilpaypatomoinon
(Realization)

Y modekvoer 6Tl pua
ovtotnTa Toilel
Kpiolpo poio otn
onuovpyia f
Aettovpyio pog mo
apnPNUEVIG
ovtoTNTUg

<« realizes
— realized by

Eruppon
Influence

AVTUTpOCWITEVEL OTL
€va otolxeio
ETNPEALEL TNV
vAoroinon N
entitevén kAroLwou
OTOLXELOU KLVATPOU.

& influences
- influenced by

3xéon
Association

AvTutpocwreVEL pLa
anpocdLopLoTn oxEon
N Ko oxéon mou dev
QAVTUTPOCWIEVUETAL
arno aAAn oxéon
ArchiMate.

associated with
& associated to
—> associated from

AuvapLKEG ZXECELG

Inueloypadia

Ovopata poAwv

ANAEG ZXEOELG

Inueoypadia

Ovoépata poAwv

Evepyomoinon | AVIUTpooWwmeVEL pa & triggers
Triggering XPOVLKN A attwdn - triggered by
oxéon HeTay Twv —>
otolxeiwv.
Pon AVTUTPOOWTTEVEL TN & flows to
Flow puetapopd amo 1o éval |00 —— - - flows from
otolxeio oto aAlo.

Ewdikevon
Specialization

AVTUTPOOWTEVEL OTL
éva otolyelo eivat
€VO OUYKEKPLUEVO
eldo¢ evog alou

—>

& specializes
-> specialized by

oTolxeiou.
' : ®
ALaotqupwon Xpr]CfLuOT[OlELT(’)LLVLOL (And) Junction
(Junction) TN ouvdeon oxEoewv o

Tou (6Lou tuTou.

Or Junction




"Evvoleg mov XyetiCovral pe v Aila

‘Evvowa

Oplopog

Inueloypadia

MNopog
(Resource)

@ewpolLVTaL TNYEG
QVTAYWVLOTLKOU
TIAEOVEKTILOTOG YL
TOUG OPYQVLOMOUG.
Opioape évav nopo
g dropo,
TEPLOVOLAKO GTOLYETO,
VAo M/ Ko
KEPAAOLO TOV OVIKEL
N eAéyyeTon amod Evav
0pPYOVIGULO

Rezource

[T

ETUXELP N LOTLKE
Yrinpeoia
(Business
service)

Mol ETTLXELP NILATLKE)
uTtnpecio eKBOETEL TN
AELTOUPYLKOTNTA TWV
ETUXELPNUOATIKWYV POAWV
l CUVEPYAOCLWYV GTO
mePLBAAAOV TOUG. ML
ETUXELPNLOTLKN
uTtnpecia oxetidetal pe
Ha agla.

Business Service

Ikavotnta
( Capability)

AvTUTpoowneVEeL pia
LKavoTnta mou SlabEtel
£€va EVEPYO OTOLXElD
doung, onwg évag
OpYQVLOUOG, €va ATOUO
f éva cvotnua. Ot
duvatotnTeg cuvROwg
OTOXEVUOUV OTNV
eniteuén kamolou
otdxou n otny eniteuén
aflog
TPOLYLOTOTIOLWVTAG VAL
QTOTEAEC AL

Capability

o

Mpoildv
( Product)

‘Eva Ttpoilov

AVTUTPOCWITEVEL LA
OUVEKTLKI CUAAoOvYN
uTtNPEcLWYV R / Kal
TTAONTIKWYV oToElwV
doung, tovu
ocuvo&esUovtal arnod
ocVUuBaocn / cuvoAo

oL MPWVLWY, TO ortoio
TIPOOPEPETAL GUVOALKA
o€ TteAAteg. To mpoildv
oxetTiletal pe TNV agla .

Product

(Work Rackage)

Mak£to epyaciag

‘Eva makETo epyaciog
oplletal w¢ pLa oslpa
EVEPYELWV TIOU £XOUV
oxeblaotel yla thv
emnitevén evog
povasikol oTtoxou
£VTOG kaBoplopévou
XpOvou.

Work Package

ETtiXElpNLaTLKE
AwaSkaoio

( Business
Process)

Mo ETTLXELP NILATLKE)
Stadikaocia
OAVTUTPOOWTIEVEL LA
akoAouBia
ETUXELPNHATIKWYV
ocuTtEPLPOP WYV TTOU
ETULTUYXAVEL EVva
OUYKEKPLUEVO
ATIOTEAEC A, OTIWG Eva
kaBoplopévo cUuvVoAo
TTPOLOVTWV N

ETUXELP N HOTLKWV
UTINPECLWYV , OTTOTE
ocuvSéete pe TV adla .

Business Process =

aerKatao‘cchﬁn.

>toulxelo
Edappoynig
(Application
Component)

‘EVva otolxelo

edbappupoyng
AVTUTPOOWTIEVUEL LA
evOUAAKwWwoON
AELTOUPYLKOTNTOG
edpappoywv
EVOUVYPAUULOULEVWYV LE
Tn Soury vAoTtoinong, N
ortola giva

% Application Component




KEQAAAIO 4°
AvaAuvon Asdopévwy

Bdoel e Biproypagiog Kitsios & Kamariotou, 2019,
Kitsios et al., 2017, Ba yivel n povtelomoinon tov
Business Model Canvas Tov 01KOGUGTHUOTOC TMV
OVOIKTMV 0EQOUEVMV TNEC BEGCOAOVIKNG LE TNV XP1ION
¢ ArchiMate.

To avouyto owkoouotnpa dedopevwy tng Occoalovikng
dev €xel avamtuxOel akOpa KOL YLOL AUTO AVTLUETWTTLLEL
npofAnuata

O aiKTES TOV 01KOGVOTINLOTOG T1)G OEc6aA0VIKN G




Tpqpora ehatov
Customer Segments

Néeg ovtOTTEG LTOPOVY VO GUUUETEXOVV GTO OIKTLO
(veoohoTateg EMYEIPNOELS , TAPOYOL VITOSOUNG ,UeCALOVTES
Kot GOUBOVAOL Y10 TPOYPAUUOTIOTES EPOPLOYDV ).

Néeg ovtOTTEG LTOPOVV VO GUUUETEXOVV GTO
dikTVO (VEOGVOTATES EMYEIPNOELS , TAPOYOL
VTOdOUNG ,LecAloVTEG KOt GOUBOVAOL Yo
TPOYPOUULOTIOTEG EPOPLOYDV ).

Néeg ovtOtTTEG LTOPOVY VO GUUUETEYOVV GTO
OikTVO (VEOGVGTATEG EMYEPNCELS, TAPOYOL
vITodouNg ,1ueclovteg Kot cOUPOVAOL Yo
TPOYPOUUUOTIOTEG EPOPLOYDV ).

Ipotaceic Aliag
(Value Propositions)

O Tapoy0g dEdOUEVDV dNUOGIEVEL TOL aKOAOVOO dedopéva
doc, xls, pdf , jpeg

O TapoY0G ESOUEVOV AVATTOCCEL EPYOAELD Y10l
TNV Kown xpnomn 0edopévav Leta&h Tov dkTHov
a&lag .

Ol TPOYPOAUUATIOTEG EPOUPLOYDV OVEPEPAV OTL O1
epappoyég toug Pacilovran oe dedopéva mov dev
elvol TOADTILO KOt OEV EVILEPDVOVTOUL

Kovaia (Channels)

[TYAn tov Afuov

IToAn OKFN.

Google Store, App Store , evpomaikéc
TAUTQPOPLES .

IMehaterokés oxéoerg (Customer
Relationships)

To6c0 T0 EAMAMNVIKO 0G0 KOl TO EVPOTOIKO VOUIKO TAAIG10
glvar vrevBouva Yo TV Stavopr SeSOUEVOV KoL TPETEL VOl
aK0AO0VONBOVY AV TEG 01 0dNYiES .

Ymapyet avaykn onpiovpyiog copuPdcemy yio
TNV S10VOLY] OVOLYTMV SEGOUEVOV HETAED
OVTOTNT®V YOPIC KIVOUVOLG AGPaAEing
oLEAVOVTOG TIG EMYEPNLOTIKEG TOVG EVKOALPIES

Agv vapyetl avaykn onpovpyiog cvupdoemv.

Poéc Ec0d@v (Revenue Streams)

O mépoyog dev 6TOYEVEL GTNV OMO{TNON EGOO®V .

O mépoyog LANPESLOV €V GTOYEVEL TNV
amaitnon ec6d0mV .

To KOpla Eé600a TPpoEpyovton amd TV
EUTOPEVLLATOTTOINCT TMOV EQAPHLOYDV TOVG .

IIépor
(Resources)

[Topot oyeTd pe v cLALOYY , ONUOCIELON Ko O1UTHPTON
dedoUévaov.

[T6pot oyetikd pe v GuALoyn , dnuocicvon Kot
dwtpnon dedopévay.

Xpetdlovtol TepIeGOTEPOVS TOPOVS OTOV
oovppetéyovv o€ hackathons yio va avartvéovv
TIG EPOUPLOYES TOVG KoL VO WENGOVV TIG
EMYEPNUOTIKEG EVKOPIES .

Kvpieg Apastnprotnreg ( Key
Activities)

Anpocigvon dedopévav

Atovopn TEQVIKOV EPYOAEI®MV KOl VTOSOUDV .

Avantoén gpappoyng, Ilpodbnon oy ayopd

Baowég Xuvepyaoisg (Key
Partnerships)

Amauteitor cuvepyasio Tov OOV, LE TAVETIGTUL ,
EPYOOTNPLO , EPEVLVITIKA LOPVLLATO KO ETALPELES .

O mapoyog vNPecIDV cuvEPYALETAL LE TOV
ONUO, LLE TAVETIGTALLLO, , EPYACTHPN. ,
EPELINTIKA 1OPVUOTO KO ETOLPELES .

O podLog TOL TAPOYOL VINPESLOY B pToPoHGE VO
elvar vrooTNpKTKOS Ko TEYVIKOG . Ot
EMLYEPNGELS OEV GLUUETEXOLV Y1 va. fonncouvv
TOVG TPOYPOUUATICTES EPUPLOYDV VO, EEKIVIIGOVV
VEOGUGTATEG EMLYELPTGELC.

AwapOpoon Kostoug (Cost
Structure)

To kVpro kd6cTOg GYeTileTOL PE TNV ONUOGIELST) OESOUEVDV

To xvpro kd6cTOg oYeTileTon pe TV dnpocicvon
dedopévmv

To K0p10 KOGTOG APOPE TOL ATALTOVULEVOL

VITOOOUN|G .




Iog
Movtelomoreiton
éva BMC pe v
ArchiMate;

Key Partnerships

Business %
Actor

|
Business CD|
Role

| -
‘ Business @

Collaboration

]
Contract ’

TN
( g g‘/’:

Key Activities

Business —=>
Process

Business () ‘
Interaction 1

Business (1) |
Function i

|

b

Key Resources

[‘j Application
El:] Component

[

Business
Object

I

{q
T2

Value

: | Propositions

Business
Service

(=

Customer
Relationships

' Business (]
Interaction

&

Channels

Business =0
Interface

Customer

Segments

Actor

Business % |

Cost Structure

@ Revenue Streams
25




To Owocvotnua

TOV AVOIKTOV
AEOOUEVOIV TG
®&co60A0VIKNG

Key Partnerships

Mapoyot %
UTOS oWV

Mapoyot %
dedopivwov

Mépoyor O
UTINPECLLIV
|

Z0pBovior O |
ETYEP TELIV

1

Etapeize @

|

Movemotripey @
EpzuvnTika
KEVTPQ

Lipog @

Nopuwkot
TIEPLOPLOHOL OTN
XPran Twv
Szdopévwv

v

( %”’g Key Activities

| Anpooizvon >
Szdopdviav

Mapoyn o= |
TEYVIKWVY
EpyoAsicav

‘ ETUYELPNHATIKWY
cupfoviwv

Mapoyn =>

k.

Value

= | Propositions

|
Mopepic
‘ Sedopeviov

Ymnpeoieg

KOWNG XPNong
Szdopdvwv

‘HOppLIV

’ Sedopévev ‘

Key Resources

.
[ ] Teyvohoywoi
F TOpOL

2

——
Kepdhato yia
Snpovpyia
start-ups

Eqappoyiq
QVOLKTLOV
dzdopévv

’  AvaBsbuon® ‘
£pappoyLv

Customer Q
Relationships

Odnyicg |
EUPLWITIAIKOU Kot
eBvikol mhaugion |

TupBaozg (D |
yia Stovopn
Sedopivuav

Anpovpyia (D
hackathons

=T
)
I

Channels

Moain O
OKFN
Moin tov-O j
Arpou ‘

Eupwmaikég -0 |
TACTPOPHEG ‘

Customer
Segments

MpoypappoTioTtig % '

Xpriotee
E(POPHOYWV

b

Cost Structure




Data providers
—I1apoyor
AEOOUEVOV

Key Partnerships r’Sg’,\: Key Activities Value Customer Q Customer Q-
o TR SR RAN Propositions Relationships Segments
S | Anpooizvon> |
Hapoyot % | Bzbopiviv { ‘ R i~ O |
SeSopiviv 1 H | E—i| O8nyieg = | MpoypoppoTioTée %
' Mopepig EUPLITIAIKOU KoL
’ SeSopiviov £6vikou mAaiaiov ‘
l Etaupzizg @‘ T S——
' AvaBoBpon@®
‘ | HOpEWV ]
Movematipey @ Sedopiviv
EpzuvnTika .
KEVTpQ
Afpoc @ |
A \ Key Resources » ‘é Channels QI
| [ ; MoAn tou—O |
Nopukot ‘ '_j Ta)(vt?loylxo: Arpou ‘
TIEPLOPLOHOL OTN E3 Lttt -
xerion Twv
Sedopivwav
Cost Structure ] |Revenue Streams 2

< "/7"// ' ,




Key Partnerships ;@”’ g Key Activities Value Customer Q Customer Eé
‘n—é 1 EAN Propositions Relationships Segments
apoyot =
UTIOS oLV Mopoyn o= SRS - — -
i ‘ ‘ TEQVIKWY JpeaEs Tuppaoa (D | Rogypaemose %
: ‘. epyoheiwy Konnsxeneng yio Siavopn
Mapoyor ———— Sedopviov SeSopéveov
UTINPECLLIV =
|
Etapsizc CO)‘ Anpovpyia (] |
. hackathons
. . . ~ \
Service Providers S ‘
I 4 EpzuvnTika
IHapoyor Yroooung e
‘ esources ¢ anne 7
[ W= w0 & rames ([
| Mman O
\ _ @ rj Texvohoywoi OKFN
‘ Nopukot "'—I JEapOx
TIEPLOPLOHOL OTN Goe
XPNON TWv
Sdzdopivwv

Cost Structure Revenue Streams




Application
developers -

Ipoypoppotiotéc

Key Partnerships @ g F::
Mapoyot é
uTtoSopLWV

Méapoyot %
Sedopivwv

Mapoyor D
UTINPECLLIV ‘

Zoppoviot D
ETUNELPTEWV

l Etapzizg @ i

EpzuvnTika

Movemotipes @
KEVTpQ

i fipos @

‘ MpoypoppoTioTéq %

|

Nopuxkot
TIEPLOPLOKOL OTN
Xpron Twv
Szdopévwv

Key Activities

Avarruin = |
EPOPHOYWV ‘

Key Resources

[#, Teyvohoykoi
I_I TOpOoL

Kepahato yia
Snpovpyia
start-ups

Value

= | Propositions

Epoppoyiq
OVOIKTWV
Sedopiviav

EPOPHOYLIV

|  Avapabuon@

&

Customer
Relationships

Anpovpyia (D
hackathons

(‘ . ) Customer
Segments

Xpriotee
E(POPHOY WV

Channels

Google -0 |
store ‘

Evpwmaikic -0
TACTPOPHEG

|

—f
N
—

|

L

Cost Structure

< ’,:?"' ' y
J

Revenue Streams




‘ Mapoyo CC"H Mapoyo %‘ ‘ Mapoyo %‘ ‘ opPouhou CC" ‘ EToupeize %‘ ‘ AnApog %‘ ‘ ﬂwmmﬁpmf%‘

VTR PETLLIV Sedopsvuav UTIC SO LIV ETLLELDHTELIV EpeuvnTa
KEWTpO
, Zuvepyaoia
1n IlgpimTtoon : Ov
r r /4
IeldTeg €ivar povo ot |
r
Ipoypoppotiotéc. AvaBaBpon @‘
HopPg e
. AvowkTa . .
fitaila]
HEwLay SeBopiva yia . [Makn QKRN =0 MpoypappoTioTsg %
ovarrtuin |
) EPOp oYLV i
A .
RN o
- : |
| |
Anpooiuan = Moupoyn o Mapoyn o Mupoyn o
SESopEvLIv UTEH BETLLIV TENVIKLIV ETELELD LTI
epyaheivaw gupfouiuo
Teyvohoywkol -
TépoL Kepohowo i
G o pyla
start-ups




MpoypappeTotic § Népoxor €O Napoxot £ Napoyor 2 IupBovior D Evawpeizg Arpoc £ Navemioripo/ $

uTINpLOWIV SzSopéviov untoSopwv LR LPOLLWY Emmmd
| | Kévipa
2" Ilgpintoon: Ov
r /4 r Iwzwacin @
IeldTeg €0 ElvaL
o1 XpNOTES TOV l
Eg@appoyov A )
pappoy o 8
Lpappoywy Margpoppzc-O Xpnoteg
E@appoyic  e——a T wpappoywy %
QVOIKTLWV :
Sedopiviov
e
Anpocievon <] TR, T 5
Sedopéviov UTINPECILLV EQPAPHOYLIV
;"j 'I:z;vo;oym;i

2

i
~  mépot i
|




KEDAAAIO 5°
Juunepaopata , Meplopopol kat MeAAovtikn Epeuva

Xopmepaopato

* Toa Avowktd oedopéva, ta Emyeipnuotikd Movtéra, ot Emiyeipnoiakeés Apyitektovikeg Kol 01 YAMGGEC
uovteromoinong fondodv otnv avATTLEN VEOV TPOIOVIMV/VTNPECIOV KOl KOIVOTOULMV.

*  Mua Ko YAwGoo povteronoinong unopet va empépel Betikd amoteléspata péoa o€ Eva OKocVGTN .

* H yloooca poviedomoinong ArchiMate givor pio apketd oAOKANP®UEVT] YADGGH TTOV UTOPEL VO ATOTVITMGEL EVOL
Avoiktd OwkocOotnua OUms vdpyovv tepllmpid Pertioonc.

e Xmv wepintmon Tov OocLoTHUATOS TG OecGaAovikne vNPEUV 0GTOYIESG G TPOS TNV ATOTOHTMCT] TNG
KavotTag Kae ovtdtnTog Kot tnv povtelomoinon twv customer relationships.




Iepropropot

* H ylooca dnuocicvong tov apbpwv - Ayylkn.

* Ta apBpa dnuoctevdnkay LOVO GE EMGTNUOVIKA TEPLOJIKA 1] GLVESPiQ

* Ta dpBpa avikovv povo ota medion Business Management kot Management.
* Advvapio tpocsPaong

MelhovTikn £pevva

*  Avalnton dpBpwv kot og dAra media

« Advvopio poviedomoinong twv customer relationships.

* No onuovpynbei to capability model kd0e ovtotnTOag KAvovToc GVVEVTEDEEIC e KAOE TaiKTn TOV
OlKOGVGTNULOTOG

e Na 01EpELVIIGOVV TPOTOVC LE TOVE OTOI0VS UTOPOVV VO, BEATIOGOVY OKOUN TEPIGCOTEPO QVTEG TIC
YAMDGGEC




2.0C EVYOPLOTM TOAD




